civility, he took the liberty of falling into
step with him, for he knew that he would
derive importance by being seen walking
along Broad street in conversation with
the “factor.”

“How's the market?”
stereotyped question,

“Strong and active,” said the broker
eagerly, desperate to madness to obtain
the truth of the story about the Penn
Railroad. But he dared not risk the
chanee of a rebuff from so powerful a man
by an indisereet inquiry. “They gay, Mr.
Slyde, that there's a feeling of uncertainty
ahout Penn Railroad shares?” e hung
anxiously on the finaneier's response, try-
ing to gage even the blinking of his eye,
the motion of his hand.

“Penn Railroad shares are a pretty sen-
gible thing to buy,” said Addison Slyde
shortly. “An eight per cent. stock selling
at 180 is a good investment.”

“1'd feel highly honored, Mr. Slyde, if
vou'd have luncheon with me,” said the
broker, his face ablaze with enthusiasm.

“T never have luncheon-—good day,”
ended the finaneier.

Fifteen minutes later the luncheon
clubs, the floor of the Stock Exchange,
and the news tickers had it that Addison
Slyde, the authority on Penn Railroad
stoek, was backing Wheeler, the dummy
president, in the latter’'s defiance of Gor-
ton, and that he was bullish on Penn
shares.

was Slyde's

HE aged finanecier, meanwhile, having

done his best to establish a favorable
market for himself, had turned into Wall
Street, and, walking for half a block on
the north side of that thoroughfare, he
entered a building. He went up to the
soventh floor, and traversed a corridor
that ended in an ell. At the extreme end
of the ¢ll was an office, distinetive in two
respects, It was the smallest hrokerage
office in Wall Street. It was patronized
by only one customer. That customer
was Slvde.

The name on the door was Washington
& Co. Slyde entered quictly. A single
room had been eut in half by a wooden
partition. The front half had again been
subdivided, and over the window in the
smaller partition wall were the words,
“Deliveries and Comparisons.” No one
was visible.

Slvde noiselessly opened the door that
led into the inner office, which was just
large enough to contain a stock ticker, a
desk, and a chair in front of it. The
chair contained the body of a young clerk,
and the desk supported his feet. A dron-
ing sound seemed to be emanating from

- the lips of the lad, who was unaware of the

visitor's § presence.

Slyde, owing to his infirmity, carried an
ear attachment, and this he put in place
and listened, The boy was humming the
words of 1 Wall Street doggerel:

Oh, how can T go the fine ponies tosee,
Oh, how can I hold a big blond on my knee,
With the fifty a month that's a comin’ to me!?

“Where's Washington?” snapped the
finaneier.

The young clerk's feet struck the floor,
and his head literally hit the eceiling.
“He's over on the floor, 8ir,” he replied in
a hushed tone.

LY DE precmpted the ehair, grabbed the

telephone in one hand and the ticker
tape in the other. The elerk faded away
into hig little cubbyhole of a delivery
office,

“That you, Washington?" demanded
Slyde.
“Yes," eame over the wire,

“How's Penn Railroad -}m]|'-. N

“Protty Iund jlw'\ now, an' quite active,
— 180 g—an' 14"

“2ell at onee
J00=share lots,”

“You want me fo sell short?”
voice over the wire,

“Yes," roared Slyde.  “Are you deaf?
I'm not handing out my long stock. Sell,
I said, Sell - feed it out, feed it out!”

“Al right.”

The dialogue ended abruptly.  The
factor got up and paced the eribbed and
confined gquarters of the room. Then he

5,000 shares, in XN,
"‘phoned the old factor,
asked the
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grabbed the ticker tape and studied it.

The bell rang.  Slyde seized the receiv-
er. “That you, Washington?"

“Yes, I've sold 3,000; but the market's
soft now. The price breaks under every
sale. I thought you might wait—"

“Sell 10,000, Washington,” interrupted
Slyde. “Hand it out in 500-share lots.
Quick, now —quick!”

“All right.”

The factor sat waiting, the tape in hand,
Suddenly his eyes narrowed., He seized
the 'phone again. “Hello, hello!”

“Say,” ecame over the wire, “there's
bheen a break—five or six points. Do you
want me to —"

“GGood God!"” ejaculated the factor.
“Sell quick 10,000 more shares—make it
15,000—in 501)- and 1,000-share lots! Be
careful now!”

“All right.”

Slyde jumped up and paced the little
office with tigerish steps. “Gorton is
after me,” he panted. “He's given me o
little time,” His face turned yellowish
green, “Will he be too quick for me?
Why didn't 1 sell hefore I went to the
meeting? [ wanted to—"

All the fierceness of his old operating
days flamed up in the gambler's blood.
His breath came in gasps. “It's between
him and me now! The pirates —the—"

Slyde plumped himself on the chair,
and seized the 'phone and tape again.

“Hello!" came over the wire from the
floor of the Exchange.

“Yes, yes!” gasped Slyde,

“Another big break.”

“I see there has been.”

“She's down to 163 now, an' they're
swamping us with the stoek.”
“Sell, sell! Keop on selling!” shouted

the old factor, and thereafter, whenever
his broker cume to the 'phone, he sent
him off with eries of fury, “Sell, selll”
His deafness was forgotten, With the re-
ceiver pressed to his ear, the desperate
old man tried to depiet the scene that was
transpiring on the floor. A dull roaring
came to him, punctuated at times with
the shricks and howls of the brokers.

The market was drawing to a close.
The traders on the floor of the Stock Ex-
change wore lashed into a frenzy.

A eyelonie blast had swept Wall Street
with the announcement that Gorton was
out of the Penn Railroad. The dummy
president had beaten him. Gorton, in
his rage, had thrown the road's securities
over to the merey of the wolves,

The laughter of early morning had now
changed to eurses which eame from pallid
lips and twitching faces, Prices on the
stock market sank lower and lower.

The Street had always denounced Gor-
ton, it had reviled his management of the
railroad, the stockholders had grumbled,
the traders had sworn; but now, like chil-
dren bereft of a leader, they flung away all
the stock they had beeause it was no
longer Gorton's road, beeause it was no
longer controlled by the strongest man in
Wall Street.

N the twenty-second floor of the Will-

inm-Wall Building, in a large office,
whose three tall, imposing windows over-
looked the second largest financial center
of the world, sat o young man talking to
a young woman. He was about six and
twenty, and she eighteen, Like the typi-
cal young man of Wall Street, his eyves
were elear and penctrative, his lips smil-
ing, and his chin strong and firm,

The young girl, from beneath a mass of
auburn hair, was gazing up with a pair of
limpid violet eyes, in which, it one had
soarched deeply as her companion was do=
ing, he might have discovered perhaps
why the dummy president of the Penn
Railroad was so happily oblivious to the
angry tempests that, far below in the
district, were raging about the tossing
bark of his corporation.  For he was sim-
ply an ireesponsible youth in love with the
looks of u girl.  And so, whether Wall
Street was solvent, the bond men selling,
or the money brokers lending, seemed of
little moment to this pair. so wrapped up
were they in the purport of the moment,

To the svmpathetic mind of the nim-
ble-footed attendant from the outer office,
it seemed a shwme to interrapt them; but
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Right Now I Am Making a Special
Factory Price on 10,000 Cookers

O introduce the
Rapid Fireless
Cooker into new

| meighborhoods right
' away, I will send you a
, eooker for a full month's
trial at my risk. I don't
want you to keep it un-
less you feel that you
cannot keep house with-
out it. Over 150,000
Rapidsare now in use—
every one sold on this

E_lt 30 Days

On My Personal
Money-Back Guaranty

I want you to use the Rapid
Fireless Cooker this way for 30
days. Then I want ¥uu to take
avoteof the entire family and

* yourself—and if you don't de-
cide that the Rapid Pireless
Cooker is a marvel—if the whole
family don't say that they never
hud better meals, more wholesome-

cooked, and if you don't say that you
c{d it with far less work than you ever did be-
fore—then I want you to send it right back and
I will return your money without argument.

My Rapid Fireless Cookers make a big re-
ducl.:on in the cost of living. Rapid Fireless
Cookers will actually save you a large per
cent of your fuel bill, save you work and
worry, and will cook all’ kinds of foods better.

Contains 150 reclne'; by

o pFireless Cooker

Aluminum Lined Throughout—Full Equipment
of “Wear-Ever” Aluminum Cooking Utenasils

Send for Big FREE Book

It makes them thoroughly digestible and deli-
cious. All the flavor of the food remains in
the food after it is cooked. My Cooker steams,
boils, bakes, fries and roasts all kinds of vege-
tables and meats.

meat. fish nnd. vrletnblqs—mnkcl delicious soups,

famous chefa ving how,
with the Rapid you can
cook or prepate every dish
you serve on your table. It
roasts, hoils, stews, steams,
iries, bakes every kind of

Wm. Campbell, Pres.
The Wm. Campbell Co., Dept. C1, Detroit, Mich.

foods, preserves. OC8 @ B
of thlm.uu ol never knew 4 fireless cooker could do,
Did mw t.hm ice—mam and all the ices llld.
ralads .;re the Rapid? Send for the
Free book ch it wll come m qu‘rnl’ price prop-
osition. Write today. A paut{ will do. Address

YOU CAN

love {o have

Your skin, like the rest of your body,
is mnnnuallv changing. As old sLln
dies, mew skin forms. Every day, in
washing, you rub off the dead skin.

This is your opportunity —you can
make the new skin what you would love
to have it by using the following treat-
ment regularly.

Just before retiring, work up a warm
water lather of Woodbury's Facial Soap

in your hands. Apply it to your face and
| rub it into the pores thoroughly—always
with an upward and outward motion.
Rinse with warm watei, then with cold—
the colder the better, If possible, rub your
face for a few minutes with a picce of ice.

Woodbury's Facial Soap is the work

of a skin specialist, This treatmentwith

make _your Skun
whal you would

|

it will make your skin fresher and clearer
the first time you use it. Make it a
nightly habit and before long you will see
a dacided improvement—a promise of
that lovelier complexion which the steady
use of Woodbury's always brings.

A ¢ cake of Woodbury's Faclal Soap is sufficient
for a month or six weeks of thls treatment. Geta
cake today. It is tor sale at dealers everywhere
throughout the United States and Canada,

Wrile fndup Sfor sample—For 4¢ we will send a
“apeek's size' cake, For 100, samples of Wood-
bury's Facial Soap, Facial Cream and Powder.
Address The Andrew Jergens Co, 1004 Spring
Grive Ave,, Cincinnati, . [fn Canada, address
The Andraw Jergens Co,, Lid,, 1004 Sherbrooke
Street, Perth, Ontario,
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EITH’S FAMOUS PLANS !vyrsias:
W home at nn'n- -ler Cost Lo I)mlni than '"Ready lndu
$ 2 6 2 5 1 For §1
= -I Y, S Eleor
Worth $50 in Stores o elerted fom

Just because you get this

beantiful extension  dining

tanle direct from manufacs

turers and .||| it tecether Dining Table No, 215
YOURMEE s b Wil o ysemble this table yourself
of whit 1 W LT g h

onlinars LR \\r are iferent

Chur orlginal
i s

'l rich,

Beor home. office chi
\luul w i

W0 Bf best Colonial,
Hridsh,
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BROOKS MANUFACTURING COMPANY,
904 Brooks Avenue, Saginaw, Michigan

Frwnitn

Larcest plant of it kind in the world

recent types in
and one of my latest
ke, (Stite cost how

BN 15~ W, 1 EAITH. Arckl, 250 Keith Bide., Rinsspobe, Him
Something new,

ENDLESS NECKTIES twelve ties in
one, Costs no more than old style, \'I.lll made $70 three
diays,  Waman made 892 weck, Wnite for SPECIAL
AGENT'S OFFER

ENDLESS NECKTIE MFO. CO., Dept, 18, Kxnsas City, Mo,
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